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Long-Term Care Planning

The tax advantage your clients’” portfolio is missing

Opportunities to create a more tax-efficient strategy for long-term care costs

High-income earners | Ages 30-50

= Strongly interested in financial retirement planning with
a focus on tax-advantaged opportunities

= Looking for guidance on where to allocate ongoing income

= Current or past experience with family member requiring
LTC services

CLIENTS:

Pre-retirees | Ages 50-65

= Retirement plan probability of success is good and client is
now ready to address funding LTC needs

= May have inherited an IRA and are currently taking required
10-year distributions

= Current or past experience with family member requiring
LTC services

CLIENTS:

®

Cash-strong clients | Ages 30-80

= Significant assets currently sitting in CDs and money markets
= Have life insurance with cash value

= Looking for cash management solutions

Retirees | Ages 65-80
= Will likely have tax implications when they need to fund
LTC expenses
= Beginning to take RMDs and unsure what to do with income
= |n good health with history of longevity in the family

CLIENTS: CLIENTS:
Ask your clients: What asset(s) would you have to liquidate in order to pay for future care?
Insurance products issued by:
The Lincoln National Life Insurance Company
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Discuss with your Lincoln MoneyGuard® representative how
. : CLICK HERE
you can create a tax-advantaged LTC funding solution

Issuers:
The Lincoln National Life Insurance Company, Fort Wayne, IN

The Lincoln National Life Insurance Company does not solicit business in the state of New York, nor is it authorized to do so.

All guarantees and benefits of the insurance policy are subject to the claims-paying ability of the issuing insurance company. They
are not backed by the broker-dealer and/or insurance agency selling the policy, or any affiliates of those entities other than the issuing
company affiliates, and none makes any representations or guarantees regarding the claims-paying ability of the issuer.

Products, riders and features are subject to state availability. The insurance policy and riders have limitations, exclusions, and/or
reductions. Check state availability. Long-term care benefit riders may not cover all costs associated with long-term care costs incurred by
the insured during the coverage period. Accelerated death benefits may be taxable and may affect public assistance eligibility.

Distributor: Lincoln Financial Distributors, Inc., a broker-dealer

Policies:

MoneyGuard Market Advantage® is a variable life insurance policy issued by The Lincoln National Life Insurance Company, Fort Wayne, IN
on Policy Form ICC20-MGV892/20-MGV892 with a Long-Term Care Benefits Rider (LTCBR) on Rider Form ICC20LTCBR-892/LTCBR-892, and
a Value Protection Rider on Form ICC20VPR-892/VPR-892. Available in all states except NY.

MoneyGuard Fixed Advantage® is a universal life insurance policy issued by the Lincoln National Life Insurance Company, Fort Wayne,

IN, on Policy Form ICC19-MG890/19-MG890 and state variations with the following riders: Value Protection Endorsement (VPE) on form
ICCT9END-10534/END-10534; Terminal lliness Acceleration of Death Benefit Rider (TIR) on form ICC19TIR-891/TIR-891; Long-Term Care
Benefits Rider (LTCBR) on form ICCT9LTCBR-890/LTCBR-890; Benefit Transfer Rider (BTR) on form ICC21BTR-894/BTR-894. Available in all
states except CA and NY.

Lincoln MoneyGuard® Il is a universal life insurance policy issued by The Lincoln National Life Insurance Company, Fort Wayne, IN, on
Policy Form LN880/ICC13LN880 with the following riders: Value Protection Rider (VPR) on form LR880 and state variations/ICC15LR880
Rev; Long-Term Care Acceleration of Benefits Rider (LABR) on form LR881/ICC13LR881; optional Long-Term Care Extension of Benefits
Rider (LEBR) on form LR882/ICC13LR882. Only available in CA.

Lincoln variable universal life insurance is sold by prospectus. Carefully consider the investment objectives, risks, and charges and
expenses of the policy and its underlying investment options. This and other important information can be found in the prospectus
for the variable universal life policy and the prospectuses for the underlying investment options. Prospectuses are available upon
request and should be read carefully before investing or sending money. For current prospectuses, please call 800-444-2363 or go to
www.LincolnFinancial.com.

Only registered representatives can sell variable products.

For agent or broker use only. Not for use with the public.
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